Jack had a beanstalk. 4’
What have you got? -
1, %%

For less than the price of beans
We grow your Referral Garden
You just reap the cash crop.

Jack is a real estate agent. Fact is that 40% of buyers and
44% of vendors choose their Agent

Jack’s done the seminars, bought the
based on Referrals.

books, and listened to experts outline
the path to referral success. And statistics confirm that Variable
Sound familiar? Data Publishing techniques boost
name awareness by 62%, while
increasing response by 41%. All
numbers that Jack really, really likes.

He knows that growing a Referral
Garden is his golden goose. Jack
wants to keep doing what he does best

- sell, negotiate & manage relationships, So whatever the real estate “climate”—
o he uses The Referral Gardeners. whether the real estate market is hot
And KiTS does it all for him. For only s hell, or like hell frozen over,
pennies a day. there are still buyers and sellers.

And Jack’s Referral Garden makes

Jack found the “Magic Beans” at KiTS. him weatherproof.

Their Contact Management Database

hooked-up with their Variable Data BUT - Gardens don’t grow overnight!

Publishing system to create NewsPak—  Want to grow your business and
a sophisticated and statistically proven grab your own golden goose?
business driver that keeps him front Get the Referral Gardeners

and centre with his contacts. working for you today.
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wwkitspak.com Theteferral Gardeners’

Try it for six months starting today - KlTS 905.731.7455

P— 888.548.7725
= Communications
cancel at any time. info @ kitspak.com




